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DISCLAIMER
Certain statements in this presentation may constitute “forward-looking” statements and information within the meaning of Section 27A of the Securities Act of 1933, Section 21E of the Securities 

Exchange Act of 1934, and the safe harbor provisions of the U.S. Private Securities Litigation Reform Act of 1995 that relate to our current expectations and views of future events, including, 

without limitation, statements regarding future financial or operating performance, planned activities and objectives, anticipated growth resulting therefrom, market opportunities, strategies and 

other expectations, and expected performance for the full year 2024. In some cases, these forward-looking statements can be identified by words or phrases such as “may,” “might,” “will,” 

“could,” “would,” “should,” “expect,” “plan,” “anticipate,” “intend,” “seek,” “believe,” “estimate,” “predict,” “potential,” “projects”, “continue,” “contemplate,” “possible” or similar words. These 

forward-looking statements are subject to risks, uncertainties and assumptions, some of which are beyond our control. In addition, these forward-looking statements reflect our current views with 

respect to future events and are not a guarantee of future performance. Actual outcomes may differ materially from the information contained in the forward-looking statements as a result of a 

number of factors, including, without limitation, the following: economy downturns and political and market conditions beyond our control, including the impact of the Russia/Ukraine and other 

military conflicts and foreign exchange rate fluctuations; pandemics, such as the global COVID-19 pandemic, could have an adverse effects on our business; dependence on our strategic 

relationships with our sports league partners; effect of social responsibility concerns and public opinion on responsible gaming requirements on our reputation; potential adverse changes in 

public and consumer tastes and preferences and industry trends; potential changes in competitive landscape, including new market entrants or disintermediation; potential inability to anticipate 

and adopt new technology; potential errors, failures or bugs in our products; inability to protect our systems and data from continually evolving cybersecurity risks, security breaches or other 

technological risks; potential interruptions and failures in our systems or infrastructure and/or loss of data; our ability to comply with governmental laws, rules, regulations, and other legal 

obligations, related to data privacy, protection and security; ability to comply with the variety of unsettled and developing U.S. and foreign laws on sports betting; dependence on jurisdictions with 

uncertain regulatory frameworks for our revenue; changes in the legal and regulatory status of real money gambling and betting legislation on us and our customers; our inability to maintain or 

obtain regulatory compliance in the jurisdictions in which we conduct our business; our ability to obtain, maintain, protect, enforce and defend our intellectual property rights; our ability to obtain 

and maintain sufficient data rights from major sports leagues, including exclusive rights; any material weaknesses identified in our internal control over financial reporting; inability to secure 

additional financing in a timely manner, or at all, to meet our long-term future capital needs; risks related to future acquisitions; and other risk factors set forth in the section titled “Risk Factors” in 

our Annual Report on Form 20-F for the fiscal year ended December 31, 2023, and other documents filed with or furnished to the SEC, accessible on the SEC’s website at www.sec.gov and on 

our website at https://investors.sportradar.com. These statements reflect management’s current expectations regarding future events and operating performance and speak only as of the date 

of this press release. One should not put undue reliance on any forward-looking statements. Although we believe that the expectations reflected in the forward-looking statements are 

reasonable, we cannot guarantee that future results, levels of activity, performance and events and circumstances reflected in the forward-looking statements will be achieved or will occur. 

Except as required by law, we undertake no obligation to update or revise publicly any forward-looking statements, whether as a result of new information, future events or otherwise, after the 

date on which the statements are made or to reflect the occurrence of unanticipated events.

We report under International Financial Reporting Standards (“IFRS”) as issued by the International Accounting Standards Board (“IASB”). We maintain our financial books and records and 

publish our consolidated financial statements in Euros, which is our functional and reporting currency. There are important differences between IFRS and United States Generally Accepted 

Accounting Principles ("US GAAP"). This presentation also contains certain supplemental financial measures and other operating metrics, including but not limited to Adjusted EBITDA and 

Adjusted EBITDA margin, Adjusted purchased services, Adjusted personnel expenses, Adjusted other operating expenses, and Free cash flow, as well as our operating metric, Customer Net

Retention Rate. These non-IFRS financial measures are in addition to, and not as a substitute for or superior to measures of financial performance prepared in accordance with IFRS. There are 

a number of limitations related to the use of these non-IFRS financial measures versus their nearest IFRS equivalents. For example, other companies may calculate non-IFRS financial 

measures differently or may use other measures to evaluate their performance, all of which could reduce the usefulness of our non IFRS financial measures as tools for comparison. 

Furthermore, the non-IFRS financial measures presented herein may not be presented in future SEC filings by Sportradar. See the Appendix for further explanations and reconciliations of these 

non-IFRS measures to the most directly comparable IFRS measures.
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WE ARE THE LEADING GLOBAL 
SPORTS TECHNOLOGY COMPANY.

WITH OUR UNMATCHED 
EXPERTISE, CONTENT AND 

GLOBAL SCALE, 
WE PLAY A VITAL ROLE IN THE 

BETTING, SPORTS & MEDIA 
INDUSTRIES.



FOUNDER-LED BUSINESS01

WHAT SETS US APART
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OUR COMPETITIVE ADVANTAGES

GLOBAL

UNPARALLELED 
BREADTH & SCALE

BROADEST 
DISTRIBUTION

TRUSTED LONG-TERM 
PARTNER

STRONG BALANCE 
SHEET

WITH DEEP INDUSTRY EXPERTISE

OPERATING IN MORE COUNTRIES 
THAN ANY PEER

OF SPORTS CONTENT, TECH, 
PRODUCTS & SERVICES

PARTNERING WITH MORE LEAGUES, 
BETTING OPERATORS,  MEDIA & TECH

FOCUSED ON ENHANCING VALUE FOR 
OUR CUSTOMERS

NO DEBT & GENERATING 
SIGNIFICANT CASH FLOW

02

03

04

05

06
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FOUNDER-LED LEADERSHIP TEAM WITH DEEP 
INDUSTRY EXPERIENCE

Behshad Behzadi
Chief Technology and 
AI Officer

Eduard Blonk
Chief Commercial 
Officer 

Severine Riviere-Gerstner
Chief People Officer

Warren Murphy
Chief Delivery and 
Operations Officer

Nick Maywald
Chief Growth and 
Innovation Officer

Craig Felenstein
Chief Financial Officer

Michael Miller
Chief Legal and 
Administrative Officer

Carsten Koerl
CEO and Founder



MEDIA / TECH 
PARTNERS

GLOBAL SPORTS ECOSYSTEM

SPORTRADAR IS A CRITICAL STRATEGIC PARTNER

BETTING OPERATORS

LEAGUES & FEDERATIONS400

800

MEDIA & TECH COMPANIES900

OUR VALUE PROPOSITION

GROW FAN ENGAGEMENT

DRIVE FAN MONETIZATION

ENHANCE SPORTSBOOK 
PERFORMANCE

PROVIDE UNIQUE INSIGHTS ON 
SPORTS

PROTECT THE INTEGRITY OF 
SPORTS

CLIENTS & PARTNERS

6
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WE BRING SPORTS LEAGUES AND SPORTSBOOKS 
CLOSER TO THEIR FANS

COLLECT DATA & VIDEO

Through coverage of matches of 
sports leagues globally

BUILD PREMIUM 
PRODUCTS & SOLUTIONS

Leveraging our content, 
proprietary technology and 

unparalleled insights

ENHANCE VALUE & PERFORMANCE

Giving our customers and 
partners a unique edge, while 

driving fan engagement & 
monetization

CONTENT01 SOLUTIONS02 VALUE03

What we do . . . 



DEEP CUSTOMER RELATIONSHIPSMARKET LEADING POSITIONS
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WE HAVE MARKET LEADING POSITIONS AND DEEP 
CUSTOMER RELATIONSHIPS

▸ Portfolio of the most bet upon sports, with 60+ 
globally

▸ Unrivaled coverage with ~1 million matches annually

▸ Generate over 10B live odds changes a year

▸ Unrivaled content offering with > 450k live streams 
annually

▸ A top global sportsbook by turnover, with €35B 
annually

▸ Broadest distribution, with 400 leagues, teams & 
federations, 800 betting operators, 900 media & 
technology companies

▸ Strong recurring revenues with 118% average 
Customer Net Retention Rate1 over the last 3 years

▸ Long standing client relationships, top 
200 representing ~80% of revenue2 with average 
tenure of 11 years

1 Non-IFRS operating metric; see the Appendix for defined terms. Calculated as simple average of Customer Net Retention Rate for 2021, 2022, 2023.
2Top 200 customers represented approximately 77.6% of revenue in 2023.
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WITH A HISTORY OF INNOVATION AND VALUE CREATION OVER 
NEARLY 25 YEARS
Pioneers of the sports tech industry

2000

2004
Live Data 
launched

2005
Live Odds 
launched

2006
Integrity services 
launched

2001
Sportradar 
founded.

2013 2024

2013
US Market Entry

2015
Launched first of 
its kind eSports 
offering 

2020
Simulated Reality 
Launched

2022
Computer Vision 
automated data 
collection tech 
launched

2024
Introduced Micro 
Betting Markets

2013
Audiovisual ("AV") 
service launched

2014
Managed Trading 
Services (MTS) and 
Betting Platform 
launched

2019
Digital advertising 
(ad:s) launched

2021
IPO listing on 
NASDAQ

2020

2023
Insight Tech 
Services AI-driven 
trading & risk 
mgmt. platform
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FUELED BY OUR MARKET-LEADING TECHNOLOGY, DATA AND AI
Our approach

Drive EFFICIENCIES by leveraging AI to reduce friction in client 
workflows, speed up processing times and drive cost savings 

TRANSFORMING the way fans engage with their favorite sports 
through new, multimodal hyper-personalized experiences 

ACCELERATING the pace of innovation by 
integrating AI into our new and existing products

Personalized Experiences Enhanced Insights

Odds Optimization Augmented Streaming Risk Management

Chatbot Software Dev Data Collection

OUR COMPETITIVE ADVANTAGES

DEPTH AND BREADTH 
OF DATA

LEADING, SCALABLE 
TECHNOLOGIES

UNMATCHED TECHNICAL 
EXPERTISE

STRATEGIC LEAGUE 
PARTNERSHIPS

EARLY AI ADOPTION
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PROVIDING DEEP EXPERTISE ACROSS THE BROADEST PORTFOLIO OF PRODUCTS & SERVICES 
Betting technology and solutions

Pre-Match Odds cover a 
diverse portfolio of events for a 

global set of sports for taking 
bets before a match. 

Live Odds enable Sportsbooks 
to offer in-play betting to 

their customers.

Real-time sports data points 
such as goals, corner kicks, 

penalties, substitutions, and 
points, amongst others, delivered 
in less than one second from the 

venue to sportsbooks.

Consists of audiovisual content 
and betting engagement tools. 

We provide live video content of a 
match and live visualized tools for 

sportsbooks.

PRE-MATCH & LIVE ODDS LIVE DATA STREAMING & BETTING 
ENGAGEMENT

MANAGED BETTING 
SERVICES

MTS: Sophisticated, trading, 
risk, and liability management 

solution, embedding all 
odds services and products.

Platform: Provides operators an 
end-to-end platform solution for 

sports betting and iGaming.

BETTING & GAMING CONTENT
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PROVIDING DEEP EXPERTISE ACROSS THE BROADEST PORTFOLIO OF PRODUCTS & SERVICES 
Sports content, technology and services 

Sports data, content and 
solutions for broadcasters, 

publishers, rights-holders and 
technology companies.

Personalized digital 
advertising that drives 

customer acquisition for 
betting and casino operators.

Coaching & scouting services 
and competition management 

designed to improve 
performance on and off the field. 

Monitoring, intelligence, 
education and consultancy for 

sports organizations, 
government authorities, and law 

enforcement agencies. 

SPORTS MEDIA MARKETING SERVICES

SPORTS PERFORMANCE INTEGRITY SERVICES

MARKETING & MEDIA SERVICES
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WITH A STRONG FINANCIAL TRACK RECORD…

Total Revenue (in millions) Adjusted EBITDA1 (in millions)

€ 561.2

€ 730.2

€ 877.6

€ 1,090.0

0

200

400

600

800

1000

1200

2021 2022 2023 2024E

€ 102

€ 126

€ 167

€ 216

0

50

100

150

200

250

2021 2022 2023 2024E

25% 
CAGR

28% 
CAGR

1 Non-IFRS financial measure; see the Appendix for defined terms and reconciliations of non-IFRS measures to IFRS measures. 
Note: 2024 numbers represent guidance as of 11/7/24
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THAT ENABLES A DIVERSIFIED AND ATTRACTIVE REVENUE MIX

17%

83%

Sports Content, Technology & Services

Betting Technology & Solutions

31%

69%

Variable Revenue Share

Recurring Fixed Fee

22%

78%

US

Rest of World

Revenue by Product (%) Revenue by Type (%) Revenue by Region(%)

Note: Percentages based on YTD through Q3 2024 results
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UNIQUELY POSITIONED TO DELIVER LONG-TERM GROWTH 
AND VALUE CREATION 

01 Strong secular growth trends with adjacent market opportunities

04 Strong cash generation and liquidity position

05 Opportunity to enhance value through capital allocation strategy

02
Proven ability to outperform the market and increase share with continued 
momentum in 2024

03 Significant ability to drive operating leverage and margins
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STRONG SECULAR GROWTH TRENDS WITH ADJACENT MARKET OPPORTUNITIES

1. H2 Gambling Capital, data as of 10/2024 (sports betting excl. horse racing; Mexico reported as LATAM; online gaming incl. casino, bingo, poker, skill games)
2. SportBusiness’ Global Media Report 2023, Sports Broadcasting Technology Market, Profit Margins for Sports Networks, AMIC’s Digital vs Traditional Media Consumption
3. Statista’s Global Digital Advertising Market 2024

 $-
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 $100,000

 $120,000

 $140,000

2023 2027

EMEA APAC US Africa LATAM North America Ex-US

GGR in $ billions

$84

$126

Sports Betting Market Global TAM1

$208

0
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2024

Digital Sports Media TAM2

$111

0

50

100

150

2024

Digital Sports Advertising TAM3

$ in billions

01

11% 
CAGR

We serve a rapidly growing global betting market… …and starting to tap into significant adjacent TAM's

https://protect.checkpoint.com/v2/___https://h2gc.com/subscriber/login___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OmIwMDE6Y2YzMDYxNjFjMDhiZDg4N2ExYzlkMTZiNDU2NjcxMzZmZmI4MzNlNTFkZmY5MjM5YTczNmMzMjcwZjgzZjMwODpwOkY6Tg
https://protect.checkpoint.com/v2/___https://www.sportbusiness.com/global-media-report-2023/___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjFkN2E6M2Y4Nzc0MTRiY2Q4ZjNiNDhhYjZhOGVhMjYyZjQ0OWNlNTk5OWY4ZmZkNDg1MjBlMzI2ZmVhNGMzNDA4YjdkYjpwOkY6Tg
https://protect.checkpoint.com/v2/___https://www.grandviewresearch.com/industry-analysis/sports-broadcasting-technology-market-report___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjFlZmU6OWI3ZWU5MDY4MmEyMDYwOTE5MjUxNGZiY2JmMTg5NzZiNDdlYTliNGMwYjM3NjQ1OTdkNjA5M2ZiYTNhM2Q3MDpwOkY6Tg
https://protect.checkpoint.com/v2/___https://www.nexttv.com/news/profit-margins-for-sports-networks-drop-despite-high-ratings-ad-gains___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjU1MjQ6MjAxY2VlODIzYzFkMzc4Y2ZmZjE5ZmQyYjgxYmI0NWEwY2UxOGNmYzU4MTE1OTcxN2U1OGMwYTZkOTAwZTlmODpwOkY6Tg
https://protect.checkpoint.com/v2/___https://www.amic.media/media/files/file_352_2142.pdf___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjgzNWE6NWM2Y2QzOWViMzJlNWMxZWE4YWJjN2E4YjQ3Yzg4Y2U5M2ExOWI3M2RkZDFkOTAyNGZlMzk0MTU3MDk2NjUxYjpwOkY6Tg
https://protect.checkpoint.com/v2/___https://twocircles.com/app/uploads/sites/2/2024/03/Sports-Sprint-to-260B-Summary-A.pdf___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjIxMWU6OTEwMWVlMDQzOWU5NDAxYjVjYzhkYzM0NTE5ODkwZGNiYzVmYzliNzUzZmQ2M2RkODI4M2NhMGZmZDcyY2E4ZTpwOkY6Tg
https://protect.checkpoint.com/v2/___https://www.statista.com/outlook/dmo/digital-advertising/worldwide___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjQwMGI6ZmNiYWU0ZTlmNThhNTU4YmU3MGQ2OWIyNGIxZTNlMDIwMzNjYmIzYjBkOTc4NjE4NDIwZjRhZTQ0ZWQxNjE3NDpwOkY6Tg
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PROVEN ABILITY TO OUTPERFORM THE MARKET & INCREASE SHARE 

Global 
Market 2

SRAD1

1. Based on Sportradar’s 2024 revenue guidance of at least €1,090 million provided on November 7, 2024.
2. H2 Gambling Capital, data as of 10/2024 (sports betting excl. horse racing; Mexico reported as LATAM; online gaming incl. casino, bingo, poker, skill games)

3YR Revenue CAGR (2021 – 2024E)

02
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WITH CONTINUED STRONG MOMENTUM IN 2024 

Revenue 
At least €1,090 million

+24% YoY growth

Adjusted EBITDA 
At least €216 million

+29% YoY growth

Adjusted EBITDA Margin1 20.0%

METRIC 2024 GUIDANCE

02

1 Non-IFRS financial measure; see the Appendix for defined terms and reconciliations of non-IFRS measures to IFRS measures. 
Note: 2024 numbers represent guidance as of 11/7/24
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SIGNIFICANT ABILITY TO DRIVE OPERATING LEVERAGE & MARGINS 
Strong Cost Visibility with Locked in Long-term Sports Rights

• Disciplined and strategic, with a diverse 
portfolio of exclusive global sports content, 
including basketball, soccer, hockey and 
tennis.

• Secured major sports contracts¹ long term, 
providing significant visibility on key part of 
our cost structure.

• Runway to innovate and grow our product 
offering driving our product and content ROI.

• At an inflection point to drive multi-year 
expansion in operating margins and 
significant cash flow, with a long-term 
Adjusted EBITDA margin target of 25% to 30%.

1. Major League Baseball contract extension currently under negotiation

Average contract term remaining for select major 
contracts ~6 yrs

03

~6 yrs

Select SRAD Sports Rights Contracts by League (in years)
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STRONG CASH GENERATION AND LIQUIDITY POSITION

220

264

368

▲
  15%

Cash and cash equivalents

TOTAL LIQUIDITY (€M)

Revolver

290

220

220

588

510

KEY TAKEAWAYS

• Grew Free cash flow 140% to €122 
million year-to-date.

• Strong balance sheet with 
increasing liquidity position and 
no debt outstanding.

• Total liquidity of €588 million at 
Q3 2024, comprised of €368 million 
cash and cash equivalents and €220 
million undrawn revolving credit 
facility.

• Anticipate continued strong cash 
generation in 2025 and beyond.

FREE CASH FLOW1 (€M)

04

(6) (1)

50 

122 

2021 2022 2023 YTD 2024 Q3 2023 Q3 2024

1 Non-IFRS financial measure; see the Appendix for defined terms and reconciliations of non-IFRS measures to IFRS measures. 
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OPPORTUNITY TO ENHANCE VALUE THROUGH CAPITAL 
ALLOCATION STRATEGY

05

Strong excess 
capital generation

ROI focused investments 
in product & technology

Potential value-enhancing 
inorganic investments

Authorized $200 million 
share repurchase program

Disciplined sports rights 
investment strategy



Contact Us Today 

j.bombassei@sportradar.com

b.combes@sportradar.com

c.armacost@sportradar.com

CONTACT

instagram.com/lifeatsportradar/linkedin/sportradar
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THANK YOU
www.sportradar.com

JIM BOMBASSEI

SVP & Head of Investor 
Relations & Corporate Finance 

BEN COMBES, CFA
Sr. Director, Investor Relations

CHRISTIN ARMACOST, CFA 
Manager, Investor Relations

youtube.com/sportradar

youtube.com/sportradar

twitter.com/sportradar

twitter.com/sportradar

mailto:j.bombassei@sportradar.com
mailto:b.combes@sportradar.com
mailto:c.armacost@sportradar.com
https://protect.checkpoint.com/v2/___https://twitter.com/Sportradar___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjVlNTk6YjY4NTQ0MTI0YjA5MzcxNDc2ODZlNzI3ZDFjNzJiNjkyM2JmOGNjNmY2NmMxZTcyYzBkMGRlZTFiNjQ1MDk2YjpwOkY6Tg
https://protect.checkpoint.com/v2/___https://twitter.com/Sportradar___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OjVlNTk6YjY4NTQ0MTI0YjA5MzcxNDc2ODZlNzI3ZDFjNzJiNjkyM2JmOGNjNmY2NmMxZTcyYzBkMGRlZTFiNjQ1MDk2YjpwOkY6Tg
https://protect.checkpoint.com/v2/___https://sportradar.com/___.YzJ1OnBhdWxiYWtlcm5vdGlmaWVkY29tOmM6bzo5YjJlZTdjOGVmNjYzZjlmNzI0YTNmODc0MGJjOTA5ZTo2OmZkZjg6YmQwY2FjMmM3NGViMTk2ZjRkOTc3MDM5YTk0MGQ2ZmJkZjVkOTM0ZGQzMWRjZjBjZmY5ZGJlNjU1NzYzNTQ2NTpwOkY6Tg
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NON-IFRS FINANCIAL MEASURES AND OPERATING METRIC
We have provided in this presentation financial information that has not been prepared in accordance with IFRS, including Adjusted EBITDA, Adjusted EBITDA margin, Adjusted purchased services, Adjusted

personnel expenses, Adjusted other operating expenses, and Free cash flow, as well as our operating metric, Customer Net Retention Rate. We use these non-IFRS financial measures internally in analyzing our

financial results and believe they are useful to investors, as a supplement to IFRS measures, in evaluating our ongoing operational performance. We believe that the use of these non-IFRS financial measures

provides an additional tool for investors to use in evaluating ongoing operating results and trends and in comparing our financial results with other companies in our industry, many of which present similar non-

IFRS financial measures to investors.

Non-IFRS financial measures should not be considered in isolation from, or as a substitute for, financial information prepared in accordance with IFRS. Investors are encouraged to review the reconciliation of these

non-IFRS financial measures to their most directly comparable IFRS financial measures provided in the financial statement tables included below in this press release.

• “Adjusted EBITDA” represents earnings for the period from continuing operations adjusted for finance income and finance costs, income tax expense or benefit, depreciation and amortization (excluding

amortization of capitalized sport rights), foreign currency gains or losses, and other items that are non-recurring or not related to the Company’s revenue-generating operations, including share-based

compensation, impairment charges or income, management restructuring costs, non-routine litigation costs, losses related to equity-accounted investee (SportTech AG), and professional fees for the

Sarbanes-Oxley Act of 2002 and enterprise resource planning implementations.

License fees relating to sport rights are a key component of how we generate revenue and one of our main operating expenses. Only licenses that meet the recognition criteria of IAS 38 are capitalized. The

primary distinction for whether a license is capitalized or not capitalized is the contracted length of the applicable license. Therefore, the type of license we enter into can have a significant impact on our

results of operations depending on whether we are able to capitalize the relevant license. As such, our presentation of Adjusted EBITDA reflects the full costs of our sport right's licenses. Management

believes that, by including amortization of sport rights in its calculation of Adjusted EBITDA, the result is a financial metric that is both more meaningful and comparable for management and our investors

while also being more indicative of our ongoing operating performance.

We present Adjusted EBITDA because management believes that some items excluded are non-recurring in nature and this information is relevant in evaluating the results relative to other entities that

operate in the same industry. Management believes Adjusted EBITDA is useful to investors for evaluating Sportradar’s operating performance against competitors, which commonly disclose similar

performance measures. However, Sportradar’s calculation of Adjusted EBITDA may not be comparable to other similarly titled performance measures of other companies. Adjusted EBITDA is not

intended to be a substitute for any IFRS financial measure.

Items excluded from Adjusted EBITDA include significant components in understanding and assessing financial performance. Adjusted EBITDA has limitations as an analytical tool and should not be

considered in isolation, or as an alternative to, or a substitute for, profit for the period, revenue or other financial statement data presented in our consolidated financial statements as indicators of financial

performance. We compensate for these limitations by relying primarily on our IFRS results and using Adjusted EBITDA only as a supplemental measure.

• “Adjusted EBITDA margin” is the ratio of Adjusted EBITDA to revenue.

The Company is unable to provide a reconciliation of Adjusted EBITDA guidance to profit (loss) for the period, its most directly comparable IFRS financial measure, on a forward- looking basis without

unreasonable effort because items that impact this IFRS financial measure are not within the Company’s control and/or cannot be reasonably predicted. These items may include but are not limited to

foreign exchange gains and losses. Such information may have a significant, and potentially unpredictable, impact on the Company’s future financial results.
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NON-IFRS FINANCIAL MEASURES AND OPERATING METRIC
We present Adjusted purchased services, Adjusted personnel expenses, and Adjusted other operating expenses ("Non-IFRS expenses") because management utilizes these financial measures to manage its

business on a day-to-day basis and believes that they are the most relevant measures of expenses. Management believes these adjusted expense measures provide expanded insight to assess revenue and cost

performance, in addition to the standard IFRS-based financial measures. Management believes these adjusted expense measures are useful to investors for evaluating Sportradar’s operating performance against

competitors. However, Sportradar’s calculation of adjusted expense measures may not be comparable to other similarly titled performance measures of other companies. These adjusted expense measures are

not intended to be a substitute for any IFRS financial measure.

• “Adjusted purchased services” represents purchased services less capitalized external development costs.

• “Adjusted personnel expenses” represents personnel expenses less share-based compensation awarded to employees, management restructuring costs, and capitalized personnel compensation.

• “Adjusted other operating expenses” represents other operating expenses plus impairment loss on trade receivables, less non-routine litigation, share-based compensation awarded to third parties, and

certain professional fees.

We consider Free cash flow to be a liquidity measure that provides useful information to management and investors about the amount of cash generated by the business after the purchase of property and

equipment, the purchase of intangible assets and payment of lease liabilities, which can then be used, among other things, to invest in our business and make strategic acquisitions. A limitation of the utility of

Free cash flow as a measure of liquidity is that it does not represent the total increase or decrease in our cash balance for the year.

• “Free cash flow” represents net cash from operating activities adjusted for payments for lease liabilities, acquisition of property and equipment, and acquisition of intangible assets.

In addition, we define the following operating metric as follows:

• “Customer Net Retention Rate” is calculated for a given period by starting with the reported Trailing Twelve Month revenue from our top 200 customers as of twelve months prior to such period end,

or prior period revenue. We then calculate the reported trailing twelve-month revenue from the same customer cohort as of the current period end, or current period revenue. Current period revenue

includes any upsells and is net of contraction and attrition over the trailing twelve months but excludes revenue from new customers in the current period. We then divide the total current period

revenue by the total prior period revenue to arrive at our Customer Net Retention Rate.
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PROFIT & LOSS

'(1) Approximately €6.0 million, €1.2 million, and €2.6 million of sport rights expenses has been reclassified from amortization to purchased services as previously reported in Form 6-K for the quarters ended 

June 30, 2023, September 30, 2023, and December 31, 2023 respectively.
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CASH FLOW & RECONCILIATION OF FREE CASH FLOW
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BALANCE SHEET



SUMMARY OF REVENUE TO ADJUSTED EBITDA
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IFRS EXPENSES TO NON-IFRS EXPENSES BRIDGE
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